Mia NpakTIKA NPOCEYYION
OTNV anoTeEAEOUATIKN AOKNON TOU
MApKETIVYK MPOOPICHWYV
Ap. AnpnTpnG KouTouAag

Ei181k6G SUpBouAog ToupiaTikoU MAPKETIVYK
A1daokwv EAANVIKoU AvoikTou MavenioTnyiou

E-Mail: d.koutoulas@ba.aegean.gr
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To MApKETIVYK:
e &ival epappoopévn ENICTAMN
¢ AUvel npoBAnuara
e BaocifeTal oTn CUVEXN €pEUVA TNG AYopdgq
e eival olvBeTo' anoTeAeiTal and NoAAEG enipépoug
EVEPYEIEG MOU EVTACGOOVTAl OE GUVOAIKO OXeSIQ0UO
e KdaBe evépyela MAPKETIVYK MPENEl va eAEYXETAI:
* WG NPOG TN GUVEIOQPOPA TNG OTN CUVOAIKN
oTpaTnyikn MApKeTIVYK
e ()G MPOC TNV AMOTEAECHATIKN XPrON TwV
31a0€01MWV KOVOUAIWV
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¢ Mikpo-MdapkeTivyk: npayuartonoleital ano
MEUOVWMEVEG enixelpnoelg (n.X. Eevodoxeia,
METAPOPIKEC EMIXEIPNTEIC, TOUPIOTIKA Ypageia
KOK.)

e Makpo-MapkeTivyk: npayuaTtonolisital ano
OUAAOYIKOUC, OUVEPYATIKOUG N dNUOCIOUG
(POpEiG dIaPOPWV HOPPWV

To Mdakpo-MApKeTIVYK aoKeiTal o

e TOMIKO €NiNedo
e MNePIPEPEIAKO eninedo
e £0vIkO £ninedo

ano OpyaviopoUg MapkeTivyk Mpoopioumv
(Destination Marketing Organisations r; DMOs)
d1apopwv TUNWV




Ynoupyeio ToupioTikng Avantugng/EOT
MNepipepeleg

Nopapxieg/NETTI

Anpol

SuAloyikoi popeig (Nn.xX. EvWoelg EevodoXwV)
SUVEPYATIKOI POPEIG (TOMNIKEG ETAIPIEC

TOUupIoTIKAG avanTuéng, Convention Bureaux
KOK.)
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Baoika npoBAnuata Twv DMOs otnv EAAGda:

e 'EAAgign T'sxvoyvu)oiaq o010 MAPKETIVYK
NPOoOopPICH®V

e avTeAng anouoia oTpaTnyikoU oxediacuou

e AVEMAPKNG OTEAEXWON

e AvanoTeAeopaTikn Xpnon diaBEaiywyv
KOVOUAiwV

e Dwisam b sconils
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Mia nNpakTIkn paTia:

A wnNe

Katavoun npolnoAoyiouol
STeEAEXWON

METpnon anoTEAECUATIKOTNTACG
Research-based marketing
Content-based marketing
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Mia nNpakTIkn paria:

KaTtavopn npounoAoyliopou

STEAEXWON

METpNon anoTeAECUATIKOTNTAG
Research-based marketing
Content-based marketing
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Méooc npoUnoAoyiopog eAAnvikwv DMOs (oe €):

'OAor o1 DMOs Tou deiyuatog 326.839
Anpol 50.800
Nopapxieg 308.442
MNepipépeleg 1.468.750
Noinoi 191.444

(and uno €kdoaon gpeuva Twv KoUTouAa & ZouyaveAn, 2006)
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KaTtavoun npounoAoyiopou o€ deiypa 41 eAAnvikwv DMOs
(ano6 uno ékdoon épeuva Twv KoUTouAa & Zouyavéin, 2006)
1%

2% 3% 2%

32%

@ ToupioTIKG éviuTTa

B ZUUPUETOXA O€ TOUPIOTIKEG EKBEOEIG

0O Alo@NUIOTIKEG KATAXWPIOEIG

O Anuioupyia 1oToogAidag

m Epeuva ayopdg

@ AAeG datrdveg MApPKETIWK

B APOIBEG BIAPNUICTIKWY ETAIPILY, ETAIPIWNV CUPBOUAWY, ETAIPILV BNUOCTWY CXECEW!
0 MioBodoaia TTpocwITIKoU

B AAAEG AEITOUPYIKEG BATTAVEG (EVOIKIA, TNAEPUVO, PETOKIVIIOEIG KOK.)

To 77% Tou npoinoAoyiopoU diatiBsTal yia:
e ToupioTIKa €vTuna

e SUMMETOXI OE TOUPIOTIKEG EKBEDEIG

e AlQQNMIOTIKEC KATAXWPICEIG

O1 AiyoTepo anodoTikoi Tponol NnpoBoAng:

e ToupioTika €vTuna

e SUMMETOXN OE TOUPIOTIKEG EKBETEIC

o AlAQNUIOTIKEG KATAXWpioelg (aANOoNAoUaTIKEG)

Ti va kGvw He 100.000€;

HOT NOT
Anodorikoi Tponoi Mn anodorikoi Tponoi
npoPoAng npoPoAng
e Eveépyeieg e Alapnuion
dnpooioTnTag e MabnTIKA CUPPETOXA
¢ Internet Marketing o€ ekBETEIg
e STOXEUMEVEG e Mapaywyn evTunwv
KAUMNAvIeg
T v oecm




1. Mia npakTIkn paTa:

Katavoun npolnoAoyiouol

STEAEXWON

METpnon anoTEAECUATIKOTNTACG
Research-based marketing
Content-based marketing
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Baosl 51e6voug benchmarking:

e To 25-30% Tou npoUnoAoyiGuoU yia
HicBodoaoia

e Mé£oog deikTng «budget-to-personnel ratio»
Uwoug 152.000 €
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H eAAnvikn egneipia:

e EAaxiorol eAAnvikoi DMOs gnevdUouv 0TO
avepwnivo duVapiko

e E@appoleTal ekTevwg n andonacn npoownikou
AaAAou avTIKEINEVOU

e EniBapuvon pe GAAEC epyaacieg
e ‘EAAEIYN KIVATPWV
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Avaykaigg 3£§10TnTEG O0€ £vav Tonikd DMO:
e 'Epguva kal availuon Tng ayopdg

e STPATNYIKOG OXEJIA0OUOC MAPKETIVYK

e >e BABOC yVvwaOn ToU TOUPIOTIKOU KUKAWUATOG
e AnuOOCIEC OXEDEIG

e Kartavonon dia@nuioTikoU oxediacuou

e Kelpevoypapia

o MAWOCIKEG Kal TEXVOAOYIKEG OEEIOTNTEG




AUo0 €nIAOYEG YId aNOKTNON TEXVOYV®OiAgG:

Outsource Do it yourself
e EniAoyn pe unép kai karta e «To MApKETIVYK aokeiTal
e Kpioiun n owaotn emioyn ano e1d1koue»
€Taipiag e Enévduon otnv
e AKOMN Kal n KaAUTepN EMHOPPWON Kal OTIG
eTaipia dev 6a AsIToupynroel AHOIBEG TWV OTEAEXGV

KaAd xwpig pia eAaxiotn
ouvepyaaoia pe Tov DMO
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TpeIg apopioHoi:

e Agv unapxouv £rolya oTeAExn destination
marketing otnv EAAGSa

e Agv UNAPXOUV ANAITHOEIG KAl CUVENWG dev
uUnapxel npaypaTikn ATnon yia TETola oTEAEXN
0Tn XWwPa pag

e Agv UNAPXOUV NPOONTIKEC MIAG EAKUCTIKNAG
oTadiodpopiag yia oTeAexn destination
marketing
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MpoindBeon yia avaBaduion Tou
avepwnivou duvapikoU oToug DMO:

Na yivouv nio anaiTnTikoi 6col danavouv
kovdUAla yia destination marketing

2Enévduon oTtnv enigoppwaon
DEAKUOTIKOTEPEC BECEIC £pyaadiag

Mia nNpakTIkn paria:

KaTtavoun npodnoAoyiopou
STEAEXWON

METpnon anoTEAECUATIKOTNTAG

Research-based marketing
Content-based marketing
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SUVEXNG €AEYXOG KABE eveépyelag MAPKETIVYK:
e ()G MPOC TNV ENITEVEN TWV CTOXWV

® WG Npo¢ TNV anodoTIKOTNTA EKACTOTE dAnNAvng
- AIEVEPYEIQ €PEUVAG YIA TN PETPNON TNG
anoTeAEOUATIKOTNTACG

9 Zuvexnc enava&ioAdynon Tou oxediacuou
MAapKETIVYK

woan finecn
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Bnua 1o:

e SUoTnua PETPNONG Kal aloAdynong
TOUPIOTIKWV PEYEBWV

DEpyalicio ZTaTioTiknG MapakoAouBnong Mpoopiouol
(Destination Performance Analysis Tool)

Brijpa 2°:

e O£0MION CUYKEKPINEVWV OTOXWV BACEl TWV
Heyebwv
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¢ Data Collection Tool

- (arrivals, overnight stays, average daily room rates, tickets sold

or attendance of major tourist attractions, bank transfers)
« Data Analysis Tool: Destination Performance
Indicators

- Tourist arrival curve

- Overnight stay curve

- Accommodation occupancy rate curve

— Tickets sales/attendance curve

- Average length of stay

- Share of source markets in arrivals and overnight stays

- Seasonal distribution of arrivals, overnight stays, accommodation
occupancy rates, average room rates and ticket sales or
attendance at major tourist attractions

- Revenue per available room - revPAR

‘Etog | Mepidwo terpapivov lovviov-Xentepppiov otig
GUVOMKEG ETNGLEG O10VUKTEPEVGELS EEVodoyEi®V
Pé6dov
1975 61.3%
1984 64.7%
1993 68.9%
2000 71.4%
2003 72.6%




3. MéTpnon anoTteAeouarTikdéTNTAG

Ynepnpoo®opd kAIvwv otn Podo
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3. METpnon anoTEAECUATIKOTNTAG

"ETog Méon dapketa Tapopoviis otn Pédo
(6€ SLAVUKTEPEDOELS)

1981 9.9
1991 9.7
2001 83

3. METpnon anoTEAECUATIKOTNTAG
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3. METpnon anoTEAECUATIKOTNTAG

Mepidio (%) €ni ocuvoAlou apiswyv charter oTn
P&oo
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Mepidio (%) €ni cuvolou agi&swv charter otn
P&do
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METpnon anoTEAECUATIKOTNTAG ENIPEPOUG
EVEPYEIOV MAPKETIVYK:

- TNAEQWVIKEG ENEPWTAOTEIC
- MARBog e-mail

- Ap1B6G dnpoaleupdTwy

- KOK.

2 MeTphOoEIG HECW EPEUVMV
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Mia nNpakTIkn paTia:

Katavoun npoUnoAoyiouol
STeEAEXWON
METpnon anoTEAECUATIKOTNTACG

Research-based marketing

iAW N e

Content-based marketing
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Aev upioTaTal opBoAoyIkO — Apa ANOTEAECHATIKO
- MApKETIVYK XWPIG OAOKANPWHEVO OTPATNYIKO
oxediaouo.

Agv voeiTal oTpaTnyikog oxXedlaopog Xwpic Epguva
Kdl avaAuon Tng ayopac.




* H npayparikn yvoon Twv 5edopEVWY TNG AvVAAUCN TOUPIGTIK®WV NPOIOVTWY NPOoopIoHOoU:
ayopag anoteAei npolnoBeon yia
anoTeAEONATIKO MAPKETIVYK

o Avd ndoa oTIYUr aKpIBAC EIKOVA YIa: e Anoypa®n kar avaAuon OAwWV TwV TOUPICTIKWV

nopwv Kal eNIXEIPROEWV

- KATAVAAWTEG

- avTaywvioTEC e [1po0dIOPIOHOC UPIOTANEVWY KAl JUVNTIK®OV
- kavahia d1avoung npoiovVTwv

- npounBeuTeg ¢ YnoAoyIopog gpépoucac IKavoTnTag yia Ta

- Tn 6€0n pag otnv ayopa
- €EeAi&eig aTo guplTeEPO NEPIBAAAOV
- anodoxn TWV EVEPYEI®V KaAG 0TO MAPKETIVYK

€MNIPEPOUG NPOIOVTA KAl TIG ENIHEPOUG MEPIOYEG

D D banscni . D burmscnl
H eAAnvIkn npaypaTikdTNTA: Mia nNpakTIkn paria:

KaTtavoun npodnoAoyiopou
STEAEXWON

METpNon anoTeAECUATIKOTNTAG
Research-based marketing

e Avenapkng €peuva ano nAsupag EOT:
eEkBeoeig AITE=
e>TaTIOTIKEG EZYE/EOT
eTeA\euTaia OUYKPOTNHEVN €peuva To 1998

s e

e [IpOOXNUATIKEG O NEPICCOTEPEG EPEUVEG AYOPAG

O€ TOMIKO Kal NEPIPEPEIAKO EMINEDO. Content-based marketing

e TouplOoTIKOI (POpEiG dev €xouUV €IKOVA YA Td
TOUPIOTIKA NPOIOVTA TOU MPOOPIGHOU TOUG

D [Wwian ks scndw, [ Dewiegn Kanscndws
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¢ O nupnvag Tou MAPKETIVYK gival n €pguva Kkai n
gnikoivwvia

¢ H gnikoivwvia €xel navToTe KAMOIO PAVUKA Kal
nepPIEXOEVO

e MpoUnoBeon yia anoTEAECUATIKN EMNIKOIVWVid
OTOV TOUPIOWO €ival N napaywyn UWnAng
no1dTNTag nepiexopEvou (content)

D Dwsin Banscndws
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¢ H enikoivwvia oTov TOUPICHO anaiTei
content, To onoio Tautoxpova:

i. 8a «nouAd» Tov NPoopIoud f TNV
enixeipnon

ii. Ba napexel OAeC TIG anaIToUUEVEG NPAKTIKEG
NANPOPOPIEG YIa TNV NPoETOINATia evOq
Ta&idiou (xpnoTikn a&ia)

[, e B s we
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Qg content evvooUpE:
e Baosig dedopEvwy
e Keipeva

e ONTIKOAKOUOTIKO UAIKO (pwTOoypapieg, Bivreo
KOK.)

To kaAng noidTnTag content e§acpalilel
dwpeav npoBoAn kai dnHocIOTNTA HEYAANG
XpnHarikng a&iag!
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Content-based marketing

e Suyxvd danavwvTdl NoAAA Xpruarta o€
ENIKOIVWVIa HE PTWYXO KAl AVENAPKEG content

e IdIaiTepa ep@avec To NpOBANKA oTa Keipeva:
- EANINAG €peuva
- Kakoypapuéva Keipeva
- Keipyeva xwpic xpnoiyotnTa
- Kakn yerappaon
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Content-based marketing

H Aoyikn Tou content-based marketing
0£As1 Tov DMO:

- Na AsiToupyei pe Tn AOYIKRA HIAG OUVTAKTIKAG
opadag nepiodikou

— Na kaAunTel NoANANAEG ENIKOIVWVIAKEG
avaykeg JEoa anod &vav KEVTPIKO WNXaviouo
napaywyng content

Content-based marketing

KE“EVOYP‘

Content-based marketing

ZTeAéXwon:

e MpOBAewn B£€0NG KEIHEVOYPAPOU OTO
opyavoypauua Tou DMO

A

e EniAoyn ouvepyat®v Pe NoAAAnAEC OeEIOTNTEG
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210 nAdiolo TnG epyaciag pag orov DMO:

e Na nepvape kala

e Na 6£Toupe auoTnpd enayyeAUaTika KpiThipia
OTOUG €aUTOUG HAG KAl TOUG OUVEPYATEG UaG

e H douAsid pag va sival w@EAIUN yia Tov TOno

e Na TeEKUNpPIOVOUME Ta oPEAN oToug decision
makers

woan finecn
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Euxapiotw!

Ap. AnpATpng KoutouAag
Ei51kdg ZUpBouAog ToupioTIKoU MAPKETIVYK
Aiddokwv EAnvIkoU AvoiktoU MavetioTnuiou

E-Mail: d.koutoulas@ba.aegean.gr
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